
KWAG August Update 
 

Good Afternoon! I assume I’m like any new Father. Proud, happy, boastful, and 

consumed by my love for our new twin girls. And like all new fathers, most of my 

thoughts, conversations and examples seem to revolve around our girls. I can’t 

help it! When I think about the future security of our girls…I also think about the 

security of our clients and friends. Are we doing enough to safeguard their 

accounts? Are we doing enough to protect them on the downside? When I think 

about the background of our babysitters…I also think about the background of 

our managers. Are we using the best managers? Do they have the absolute best 

track records? If something goes wrong, will our managers protect us on the 

downside? When I look at the health of our girls, my thoughts transition to the 

performance (and health) of our managers and our client’s portfolios. It doesn’t 

seem to matter what I’m thinking about when it comes to our girls…I can instantly 

connect it to money management.  

 

Maybe I need more hobbies? 

 

For years, I would spend hours in the garden, which provided a tranquil 

environment to contemplate our portfolio management philosophy and 

execution. The relaxed environment allowed me to problem solve without undue 

stress. Now I spend countless hours with our girls, which I was told is supposed to 

be extremely challenging. I personally find it tranquil - even when they’re 

screaming for a bottle of milk! We feel incredibly fortunate to have our girls and 

their presence motivates me to work that much harder for our clients and 

reinforces my desire to continue to do the right thing. Some call it a blessing. 

Some call it religion. And others call it Karma. All I know is the more I focus on 

doing the right thing…good things continue to happen.  

 

Of course, there are always bumps in the road… 



 

This month, there are three things items on my mind. The first revolves around 

the stock and bond markets. Over the last year or so, we’ve been pretty vocal 

about our belief that the stock market is somewhat overvalued when you 

examine it against longer-term valuation metrics. We’ve also been pretty vocal in 

our opinion that the stock market can stay overvalued for quite a while. If you go 

back six months to February 10, 2015 (the birthdate of our girls), the S&P 500 

index closed at 2069. As I write this update, the S&P 500 index trading at 2077. On 

the same date, six months ago, the Russell 2000 index was trading at 1203. Today, 

the Russell 2000 index sits at 1206. Basically, the stock market has gyrated up and 

down for six months now, with almost no growth. Thankfully, our girls have put 

on 12 pounds each!! 

 

Both results should not be surprising, given our previous updates! 

 

The good news is earnings and cash flows have continued to increase over the last 

six months, which reinforces the incredible ability of corporate America to grow in 

almost any environment. At this point, we would love to see a normal 10%-15% 

dip, which we believe would usher in new all-time highs across a number of 

companies. We also believe a normal dip would provide a number of rebalancing 

opportunities for our managers, who have already purged many overpriced stocks 

and increased cash holdings.   

 

This leads me to the second item on my mind…proactive rebalancing. 

 

Over the last few months, we have spent the majority of our time examining all of 

our clients’ portfolios. In fact, I have printed out every single clients overall 

account and re-examined every single holding thoroughly. I know I can use the 

computer for analysis, but I like holding each portfolio in my hands, while I think 

about that specific client. I like to put myself in their shoes. Specifically, we (at 



KWAG) have spent most of our time in three areas. First, we want to be 

absolutely sure our portfolios are well balanced across both the stock and bond 

markets. Since more than 90% of all portfolio returns are dictated by asset 

allocation, we want to be sure we’re allocated appropriately. We have made a 

number of trades this year and will be making more in the coming weeks. Second, 

we want to be sure we have the correct managers in each area of the market. To 

this end, we have added a few new managers in several style boxes. We will be 

gradually adding these managers to our portfolios over the next few months. 

Finally, we have been trying to take advantage of the market’s volatility by 

proactively harvesting tax losses in taxable (non-IRA) accounts. We feel really 

good about our current managers and our portfolios. However, we will continue 

to make changes as circumstances warrant. 

 

This leads to the last item on my mind…security. 

 

Over the last six months, several clients have had their personal email accounts 

hacked. In some cases, the hackers have even sent us emails (posing as the client) 

asking us to send money to a new bank account. Now, this sort of scam can never 

be successful because we have strict protocols in place to prevent e-mail scams 

from happening. Obviously, TD Ameritrade does too. In this day and age, we have 

to spend a great deal of time pro-actively making sure your assets and your 

personal data are safe and secure. And we are always looking for ways to improve 

these protocols. 

 

However, the recent email account hackings should act as a warning to all of our 

clients!!  

 

You have to assume BAD people have (or want) access to your e-mails. And you 

have to assume they will try to rip you off. Therefore, you should NEVER include 

your account number, social security number, or anything of any importance in 



an email. You can always describe what you want to do without using account 

numbers or personal information. Alternatively, you can call and speak with us 

directly. In addition, don’t open any unknown e-mail attachments. Don’t respond 

(via e-mail) to any unsolicited inquiries. And, don’t be afraid to hire a company 

that will safeguard your accounts, your email, your credit cards, and your personal 

data. In today’s hacking environment, it’s like putting a lock on your door and 

safeguarding your home. 

 

In closing… 

 

As usual, if you have any questions about this update, our newsletter, your 

accounts or our managers, please feel free to call or e-mail us at any time. The 

recent referrals are much appreciated and we thank you for your continued 

confidence in our firm and our services. If you need anything or your goals or time 

horizons have changed, please do not hesitate to call or drop an e-mail to set up 

an appointment. We are here to serve your financial needs, whatever they may 

be. 

 

-Joe & The Gang at KWAG 
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This e-mail is confidential and may well be legally privileged.  If you have received it in error, you are on notice of its status.  Please notify us 

immediately by reply e-mail and then delete this message from your system.  Please do not copy it or use it for any purposes, or disclose its 
contents to any other person.  To do so could violate state and Federal privacy laws.  Thank you for your cooperation.  Please contact Kathryn 

Burr  at 877-366-5623 or e-mail katie@thekielygroup.com  if you need assistance.   

Different types of investments involve varying degrees of risk, and there can be no assurance that any specific investment will be profitable.  Past 
performance may not be indicative of future results.  Please remember to contact Kiely Wealth Advisory Group, Inc. if there are any changes in 

your personal/financial situation or investment objectives for the purpose of reviewing/evaluating/revising our previous recommendations and/or 

services.  Please also advise us if you would like to impose add. or modify any reasonable restrictions to our investment advisory services.  A 
copy of our current written disclosure statement discussing our advisory services and fees continues to remain available for your review upon 

request. 
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